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Join tf m%fmbnd
Dealers mhﬂnnl And learn
more about the potential gold
“mine in new Goulds products
for the water treatment, water
‘handling, and water return
-markets. Plus the quality Goulds
lets and subs that have been
-market leaders for years.
Just check with your Goulds
- supplier and attend haﬁ!;lim
‘mesting. And then make this
yaur best year ever.. with Goulds
ana GPDA!

mmm dincreased
and increas
| WWGF‘DA
et

Technical support to help you

Personalized GPDA Plague.
~ World of Opportunity Poster.
Yellow Pages Listing offer.
Exclusive SubSurance® 5-Year
Protection Plan.
Plus Advertising and

PURE WATER FOR THE WORLD

Goulbde Professional
Dionless Associslion

@Goums PUMPS. INC.

WATER TECHNOLOGIES
Rirmwch rmH‘l %3 1~‘|H

take advantage of the new
Goulds opportunities in the
water business!
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Larry Converse 5r. of Randolph Well & Pump Co. as he appears in &2 ad for Goulds Pumps...

Randolph Well Co. Owner Is
Getting Plenty Of Exposure

By SKIFP CHAPMAN

Larry Converse's picture ia
petling a lob of exposure these
davs, Owaer of the Handolph
Well & Pump Coo of McLean,
Converce was chosen as the
model when Goulds Pumps, Ine,
nf Senoca Falls opled for suthen.
deity in g reeent advertising
carmpaign.

The Goutds Pumps ad was
selected 45 2 Winne i o oldtstan-
ding business publication adwer-
tising |n the W30 Adverlising Lo
Business and Industry Awards
Competition conduweted hy
American Business Press, Ioc,
Goulds Pumps was among X
advertisers and their agencles to
e konored with the awards
which represest the  hiphest
{ribute for advertising paid by
the business press.

The &d, which appeared in
trade journals and Goulds
pubdlcations, was more than a
prizewinner. Designed 25 part of
4 campaign e solldily lovalty

T@Tt;m!]'i:_‘ fre
nodhiineg bl Govededs pravims

s [

feaer vy cvpsbomiers i s

I omng

among Goulds dealer-customoers
and to promote a five percent in-
crenfe In enriiments o Goulds
Frofeszional Dealers  Assooia-
tiam, the campaign resutted in an
enrollment increase of 13 per-
cent pver 1978

Uonverse has been in the well
drilling amd wator suppiv
business for some X vears,
cetablishing Randolph Well &
Pumgp Co. in Cortland #s 8 part-
ner of Hay Randolph. When Han-
dodph reticed a year age, Con-
verae bgught ot his share of the
firm and moved the firm's head-
quarters to Molean,

The firm was a part-lime
operation uniil about 1364 with
Converse working [or the Town
of Grobon Highway Department
and Randloph working [or
Brewer-Titchener  Corporation,
Now Converse heads a stafl of
flve full-lime empiovecs and
handies any kind of water supply
problems [or homes, businesses,
industries, mbnleipal  govern-

mends and schools, Randotph
Well & Pump Company's ser-
vlees inciude well drititng, lo-
slallation and pepaic of pumps
and water conditinners.

Working generally within 40
miles of McLean, the firm’s jobs
have included test wells for the
115, Geelogie Survey; munijcipal
water systems for Homer,
Pryden, Marathon, Groion,
DeRuyter and other willages;
and induosirial svstems for
Smith-Corena  Operations  and
Monarch Machine Tool Corp..
Amung others.

Members of lhe Randoiph
team include Converse's two
gons, Larey Jro and Rav, both
drillers; Jim Hussell, also a
driller: [on Hicks, head of lhe
pump department; and  Joe
Foole, algo of the pump depart-
ment. Two frmer members of
the stall, Francis Haynes and
Howard Bowers, retired within
the past ['wn years alter W years
and 17 years of service, Pospes-
tively




IS el
The Bepdcal family hame needs over 300 gallons of water a day
Per perso, Just for dinking, cosking, dRd cledaing.

Water trautment may offer the biggest opportumnity foy Gaulds
Deulers since they gat their first Coulds sihmgrsible pump. The
howme water treafen! Brarker I8 more g Y00 mililan 0 year,

Poaple are moressingly concermed abowt g gquaiity of waler. Thats
o over fwo iillion gaflons of bottled waler were corsured 110
fanericy drd Camdde last year.

i Dealers can sell drd Maiol AquaGuaed Fillers with virious Dype
G e certridges o serve spocific purposes, such as carben to solve taste
i - and ador prablems, and sediment filters. Modets inclnde fucet
miaunted, in-tine, and whole opse oF Huder stal systams.

l _‘3‘
] g

That's wiy Goplds has moved info the water freatment business.
Coulds dealers can mow sarlsfy the meed for guality water.. from

the hottom of Lhe well to the botlom of the gldss. A3




Mmeread af puving bottled walar, mamye cosiorers will Buy an
A Trard Beverse Osmosis Systom that assures g corstan! supply
ef quality waler for drinking @nd Cooking.

: e
The products rakge from serall pamps for Bome callar draiifng,
to the larger sump, sewage, efffuent, and dewataering pumps. And
Crolds bas a full line that dealers can sell anag insiall wherevear
SEWRGE OF drainage iv bring pnmped away.

e

Vhe Bruner/Coulds ne of advanced desfgr water softenars and
from filtration systems offers dealers o further oppariunity sell and
el warer (reqlFient S150e s,

As 3 degler maves into these markets he eliminaies o fot of
do-f-vonpsell competition. And g faf of price pressura.

-
aj

2 wivolly differcal areg of cppariunity exists fn the market for
swmp. sewage, efflucil, and dewatering pups. It iz a 2500 million
marked, that't growing 6 percent o year.

£4




B8 Fve ways
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